
POWERING THE GLOBAL CORPORATE 
TRAVEL COMMUNITY FOR 40 YEARS



Please make sure your mic
is on mute

Feel free to keep your
camera on

Please post your questions
in the chat

This presentation will be
recorded

WELCOME AND THANK YOU FOR JOINING US



TODAY’S AGENDA

Overview of the BTN Group 
Business Travel News Europe
Business Travel Show Europe
Business Travel Innovation Faceoff Europe
Business Travel Awards Europe
One-Day Events

NEW Audience Extension and Targeting
BTN Academy
Digital Advertising
Webinars
Content Solutions



4 GLOBAL NEWS BRANDS



130,000 
SUBSCRIBERS

120,000 
WEB USERS

GLOBALLY
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COMPANY ANNUAL TRAVEL SPEND BUSINESS TRAVEL INVOLVEMENT

22%
Source, select or
recommend suppliers

21%
Setting corporate 
travel policies

21% 
Managing business

 travel/meeting expenditures

18%
Plan or arrange meetings

/Incentive programmes

18%
Plan or arrange business 

travel for individuals



Business Travel News Europe is the leading source of information, news, features, data, and research for
European corporate travel managers and travel management professionals who are responsible for
setting their company’s travel and meetings policy or who purchase or manage business travel and
meetings globally on behalf of their organisation.

Our content team of respected journalists covers key industry topics, including air, rail, hotels,
distribution, technology, MICE, travel policy and compliance, security, data analytics, cost control,
expense management, and more.

Award-winning
journalism

14,000 opt-in
newsletter subscribers

50,000 unique
users per month





2024 Editorial Calendar

MARCH - The Power List

APRIL - Meetings Management

MAY - The Spotlight Series: Air travel
 
JUNE - Europe’s Leading TMCs 2024
 
JULY - The Spotlight Series: Accommodation

AUGUST - Business travel for SMEs

SEPTEMBER - Sustainability in business travel

OCTOBER - The Travel Tech report

NOVEMBER - The Spotlight Series: Ground transportation

DECEMBER - Travel Manager Salary & Job Satisfaction Survey 2024





3,041
ATTENDEES

700
BUYERS

2,514
MEETINGS

26,690
EXHIBITOR
CONNECTIONS

3 - 9.9 Million EUR
20%

10 - 24.9 million EUR
16%

1 - 2.9 Million EUR
15%

100 million EUR or more
14% 500,001 - 1 million EUR

10%

25 - 49.9 million EUR
9%

50 - 99.9 million EUR
7%

AVERAGE ANNUAL BUYER T&E SPEND

€17.7
BILLION

TOTAL 

75% 30% 61%

OF BUYERS SAID ATTENDING
THE SHOW IS IMPORTANT TO

THEIR BUSINESSS

OF BUYERS ATTENDED FOR
THE FIRST TIME 

THIS YEAR

OF BUYERS HAVE GLOBAL
TRAVEL PROGRAMMES

19 – 20 JUNE 2024 
EXCEL LONDON

89% 81% 84%

OF BUYERS ATTENDED TO
DISCOVER NEW SUPPLIERS

OF BUYERS SAID THEY ARE
LIKELY TO RETURN NEXT

YEAR

OF BUYERS SAID THEY HAVE
MET SUPPLIERS THEY

WOULDN’T HAVE OTHERWISE
MET

2023 SHOW STATS



19 – 20 JUNE 2024 
EXCEL LONDON

REMINDER: 
Rates increase
31 March 2024



The Business Travel Innovation Faceoff will feature up to 12
supplier presentations of cutting-edge products,
technologies and services that address industry challenges
and support managed business travel, meetings or
business travellers. 

The presentations will take place live on the show floor.
They will be made available on demand post-show to all
attendees and promoted to BTN Europe’s qualified
database of 15,000+ corporate travel and meetings buyers.
This is an opportunity to align your brand with the latest
innovative technologies and demonstrate your
commitment to moving our industry forward. 

Application deadline: 11 March

Previous winners:

92.1% of buyers attend Business Travel
 Show Europe to discover new suppliers 
and partners 



24 September
JW Marriot Grosvenor House

Join more than 1,000 travel industry professionals
at the awards gala dinner celebrating the best and
brightest of the industry. 

With 22 awards categories that cover the entire
spectrum of business travel, the Business Travel
Awards Europe are THE opportunity of the year for
you to meet, network and engage directly with
business travel buyers and key industry decision-
makers.

Platinum Tables - £5,760+VAT (Early
bird discount until 01/03/24)

Gold Tables - £4,680+VAT (Early bird
discount until 01/03/24)

Awards entry deadline 12 April



Available opportunities include:
Headline Sponsor - SOLD
Award Category Sponsor 
Casino Sponsor
Table Centrepiece Sponsor - SOLD
Table Plan Sponsor
Wi-Fi Sponsor
Welcome Reception Sponsor
Photobooth Sponsor
Cloakroom Sponsor
Digital Ticket Sponsor
Opening Entertainment Sponsor
Awards Host Sponsor
After Party Sponsor

2023 sponsors:

24 September
JW Marriot Grosvenor House

Categories:
Travel partner of the year - Hotel brand
Travel partner of the year – Alternative accommodation operator
Travel partner of the year – European short-haul airline - SOLD
Travel partner of the year – European long-haul airline - SOLD
Travel partner of the year – Car rental
Travel partner of the year – Chauffeur or taxi provider
Travel partner of the year – Ground transportation platform
Travel partner of the year – Rail operator
Travel partner of the year – Small TMC
Travel partner of the year – Medium TMC
Travel partner of the year - Large TMC - SOLD

Travel partner of the year – Meetings & events agency
Travel partner of the year – Meetings & events venue
Technology innovation – Accommodation
Technology innovation – Traveller experience (excluding
corporate booking platforms)
Technology innovation – Corporate booking platform
Technology innovation – Data & reporting
Technology innovation – Meetings & events
Achievement in diversity, equity and inclusion
Account management team of the year
Travel buyer of the year
Travel team of the year - SOLD



20 FEBRUARY 2024

VIRTUAL - TBD

LONDON - OCTOBER 2024LONDON - 14 MAY 2024
PARIS - TBD
FRANKFURT - TBD
LONDON - OCT 2024
AMSTERDAM - NOV 2024

LONDON - DECEMBER 2024LONDON - NOVEMBER 2024

LONDON - 20 FEBRUARY 2024



INTERACTIVE AND ENGAGING EVENTS ON THE LEADING
INDUSTRY TOPICS:
Accommodation
Data & Intelligence
Entertainment Travel
Strategic Meetings Management
Technology
Sustainability
Risk

Average of
90% satifaction

rating with
buyer

attendees

Better than
2:1 buyer to

supplier ratio 

62% of buyers
are exclusive
to the BTN

Group
database



NEW 
Audience Extension and Targeting



Audience Extension
/Offsite Display Ads
(Brand Awareness) 

Targeted display ads served
to identified key accounts
leveraging Northstar’s 1st
Party Audience, that can be
used to initially activate
accounts as well as nurture.

Programs starting at
£26/CPM

Activation approaches
Content Syndication
(Lead Generation) 

Content-driven lead
generation with supplied
gated assets or custom-
created assets on your
behalf. Leads are delivered
periodically via direct
integration or secure files.

Programs starting at
£145/CPL

Target Based On
• Account Data (e.g. company names, job titles)
• Attributes/Personas (demographics) 
• Behavioral Intent 

HYBRID – Brand
Awareness + Lead

Generation 



Connected TV
Target our 1st party audience data in a new and exciting way. With
a Connected TV campaign, you can reach the cord-cutters and
streaming TV viewers across all device types, including connected
TVs, desktop, mobile, and tablets. 

Programs available starting at £12,500 net  (80,000 impressions)



The preferred social channel for
corporate travel managers and
decision-makers

LinkedIn: 

Programs available starting at £6,700
(25,000 impressions)

Send your customised advertising
messaging to our First Party list.
Segmenting is available.



An interactive 14-course learning programme designed to
guide users through creating a best-practice travel
management programme.

Modules include:
Structuring a Managed Travel Programme
Establishing a T&E Policy
Selecting a Travel Management Company
Selecting an Online Booking Tool
Selecting a Travel Payment Provider
Setting Up a Corporate Lodging Programme
Working with Car Rental Companies

792+ signups so far

Selecting an Expense Management Solution
Working with Airlines
Working with Chauffeured Transportation
Taking on Travel Risk Management
Getting Started with Meetings Management

https://academyreg.businesstravelnews.com/User/Enroll/?ret=https://www.businesstravelnewsacademy.com/courses/establishing-a-t-and-e-policy
https://academyreg.businesstravelnews.com/User/Enroll/?ret=https://www.businesstravelnewsacademy.com/courses/selecting-a-travel-management-company
https://academyreg.businesstravelnews.com/User/Enroll/?ret=https://www.businesstravelnewsacademy.com/courses/selecting-an-online-booking-tool
https://academyreg.businesstravelnews.com/User/Enroll/?ret=https://www.businesstravelnewsacademy.com/courses/selecting-a-corporate-payment-provider
https://academyreg.businesstravelnews.com/User/Enroll/?ret=https://www.businesstravelnewsacademy.com/courses/setting-up-a-lodging-program/
https://academyreg.businesstravelnews.com/User/Enroll/?ret=https://www.businesstravelnewsacademy.com/courses/car-rental/


Sent to over14,000 inboxesMonday -Thursday

50-60,000 avg.impressionsper month

10-20,000 avg.impressionsper 2 weeks



This unique series, “30 Minutes
with …” offers you the opportunity
to have an executive speak directly
to buyers. Unlike usual webinars,
audience interaction takes front
and centre via questions submitted
in advance and in real-time. 

Like a traditional ‘infomercial,’ the
‘In the Know’ webinar provides
suppliers with an ideal
environment to educate and inform
the BTN Group audience about
your company’s products and/or
services or views on an industry
topic.

BTN thought-leadership webinars
are designed to focus on the topics
and trends, not commercial
solutions. Establishing our supplier
partners as an industry thought
leaders, we work collaboratively
with the sponsor to identify a topic
that meets the information needs
of travel and procurement buyers. 



Report/white
papers

Surveys Infographics Case studies

Custom Events Microsites
Newsletter

programmes
Sponsored

content
Case studies

with interviews







ADAM GARSIDE MANNI SEHMBI LOUIS MAGLIARO LINDSAY STRAUB RICHARD MARKUS MICHELLE LUPO
Account Director EMEA
+44 (0)20 3983 9075
+44 (0)7984612539
agarside@thebtngroup.com

Director of Business
Development 
+44 (0)7714 660 849
msehmbi@thebtngroup.com

Executive Vice President/
Group Publisher
+1 (973) 769-0028
lmagliaro@thebtngroup.com

Vice President Of Sales
+1 (516) 382-1767
lstraub@thebtngroup.com

Business Development
Director
+1 (301) 944-4324
rmarkus@thebtngroup.com

Business Development
Director
+1 (973) 902 6728
mlupo@thebtngroup.com


